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CAREER SUMMARY
High-energy Sales professional with 7 years of experience driving revenue growth in FMCG and BFSI sectors. Consistent top performer — delivered 120%+ of target for 4 consecutive years. Managed Pan-India territory of 5 states with team of 25+ field executives. Expert in channel sales, key account management, and B2B/B2C sales strategy.
KEY ACHIEVEMENTS
	Rs 52 Crore
Annual Revenue FY2023-24 (118% of Target)
	25-Member
Team Managed Across 5 States
	340%
Growth in New Client Acquisition (3 Years)


PROFESSIONAL EXPERIENCE
Regional Sales Manager – North Zone  |  ABC FMCG Company Ltd., New Delhi
January 2021 – Present (4+ Years)
1. Manage Rs 50 Crore+ annual revenue target across UP, Punjab, Haryana, Delhi, Rajasthan with team of 25 TSOs/ASMs
1. Expanded distribution network from 8,500 to 14,200 retail outlets – highest coverage in company history
1. Launched 3 new products in North Zone — achieved Rs 8 Crore revenue within first 6 months of launch
1. Recruited, trained, and retained 18 field executives — team attrition rate reduced from 42% to 15%
1. Negotiated Rs 5 Crore key account contracts with BigBazaar, DMart, and Reliance Smart — 3-year supply agreements
Area Sales Executive  |  XYZ Telecom Pvt. Ltd., Lucknow
June 2018 – December 2020 (2.5 Years)
1. Achieved 125% average quarterly target across 8 consecutive quarters — promoted from TSO to ASE in 14 months
1. Onboarded 450+ new retail partners in Lucknow district — highest acquisition in the zone that year
1. Managed Rs 8 Crore monthly revenue territory across 3 districts with team of 6 direct reports
EDUCATION & SKILLS
	Education
MBA – Marketing | ABC Business School | 2018
B.Com | XYZ University | 2016 | 74%
	Sales Tools & Skills
CRM: Salesforce, Zoho CRM, SAP SD
MS Excel (Advanced), Power BI, Google Analytics


